
STORIES INSIDE:  
Sold Stats
Rugs for Fashion and Fun
Test Drive your House before you buy



TR
-3

50
17

61
1

Know What You Can Afford
Lenders have general guidelines for what they can loan potential homeowners based on the borrower’s income 
and existing loan payments. It’s equally important for you to decide what you’re comfortable spending.

Centra Credit Union
Home Loan Specialist

•   Save up! Already started? You’re ahead of the game. Closing 
costs typically run between 2%-5% of a home’s purchase 
price and down payments can be as little or as much as your 
budget and lender allows.

•  Add up all the little extras that go along with home ownership 
such as taxes, insurance, utility bills, maintenance, and repairs. 
You may need to pay taxes and insurance at closing. 

•   Review your finances to make sure you feel comfortable with 
a large purchase. If you have steady employment, you’re in a 
good position to look at taking on a mortgage.

~ Monthly Payment Budget~

$________________ X  0.28 = $_________________
Your pre-tax                     

monthly income
Amount you can afford for 

monthly mortgage payment,  
taxes, and homeowner’s insurance

Getting Started
So you’re interested in buying a home? That’s great! Buying a home is an exciting experience and an investment in 
your future. It’s also a big decision that requires careful planning and consideration. Whether you’re working with 
a Realtor, or checking out homes on your own, Centra Credit Union can help you through the process. The most 
important part of buying a home is making sure you can comfortably afford your home.

Terri Robbins NMLS# 1546480 
c 812.595.0834 | o 812.314.0424 | trobbins@centra.org 
601 Union Street, Columbus, IN 17202

Federally Insured by NCUA. Equal Housing Opportunity.
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Welcome to the FALL issue of @home
       a publicatoo of Columbus’ Crossroads Associatoo of Realtors®. 
       

Our goal is to provide quarterly updates & resources geared toward home            

Dwellers, Buyers & Sellers, aloog with Visitors curious about Real Estate io our 

area. Cooteot will ioclude quarterly statstcs, feature artcles, plus cootact 

ioformatoo for Realtor® Broeerage Ofces aod the Afliate members who 

support our local board.

       

We would love to hear your feedbace aod ideas for cooteot to be iocluded io 

future additoos!  Please seod your suggestoos to Jayoe Hege, our Associatoo 

Executve, at  jhegeccrossroadsrealtors.org. 

Greg Simo - 2019 Crossroads Associatoo of Realtors® Presideot

 2019 Crossroads Associatoo of REALTORS® Board of Directors

Presideot – Greg Simo Presideot-elect – Tyler Meyer Past Presideot – Jodi Wright

Secretary – Rice Graot Treasurer – Kelly Speocer

Directors:

Rob Millmao, Bryao Baroet, Joo Scheidt, Keooa White, Adam Schill, Aooete Dooica Blythe

The missioo of the crossroads Associatoo of REALTORS® is to provide member with 

educatoo, services aod the resources that will promote their success aod eocourage 

competeocy, iotegrity, aod professiooalism: to eohaoce the REALTOR® image io the 

commuoity; aod to act as a uoited voice to safeguard private property rights.
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DREAM 
HOMES
START WITH
DREAM SERVICE.

When you’ve found the right home, getting a mortgage 
shouldn’t slow you down. At Horizon Bank, we make 
getting a mortgage a dream with personalized service 
from an experienced team that can get you to closing 
quickly, so you can start making your new house a home.

HorizonBank.com
Exceptional Service. Sensible Advice.

Sarah Williams
Mortgage Loan Originator

(812) 418-5203
SWilliams@HorizonBank.com

NMLS#: 1082474
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   How to Get the Best Price When Selling Your Home

If you're selling your home, you're likely trying to make as much of a profit as possible. 

Unfortunately, most markets are crowded and it can be difficult to stand out. If you want to get a good 

price, you should consider following these steps:

 

Work With an Appraiser

Your first step should be to work with an appraiser. A good appraiser will help you not just to figure 

out how much your home is reasonably worth, but also help you to figure out which parts of your 

home are the most marketable. If you can put more of an emphasis on those features, you'll have a 

much better chance of selling your home for a great price.

 

Do Your Homework

Your next step is to start doing your research, and that typically means doing more than just typing 

"sell my house" into a search bar. You're going to want to work with local real estate professionals to 

figure out not just how much your home is worth, but what the market is like in your area. Remember, 

it's often the other homes that are up for sale at the same time as your own that'll determine exactly 

what kind of asking price you'll be able to post.

 

Finish Major Repairs

No one wants to buy a home that needs major repairs completed. Take some time to look at the most 

problematic areas of your home and to get the work done. Though this does mean spending money, 

doing so will make your home look more attractive to buyers. If you can present a home that looks like

it's move-in ready, you may be able to sell your home more quickly and get more from your potential 

buyers.

 S  tage Your Home Professionally  

Finally, take some time to work with a professional in order to stage your home before your showings. 

You want to highlight your home's potential, so make an investment that'll really wow the people who 

are looking at it. Just a bit of time and money spent on staging can have a huge impact on how buyers 

perceive your home.

 

Getting a better price for your home is largely a process of understanding what your home is worth and

then marketing it as best you can. Get your home appraised, make it look great and take steps to make 

sure it stands out. Once that's done, you'll be sure to fetch a good price!

 
This was originally published on RISMedia's Housecall.  Article by Meghan Belnap

 Meghan Belnap is a freelance writer who enjoys spending time with her family. She finds happiness in researching new topics that help expand her 

horizons. ` Reprinted with permission from RISMedia. ©2019. All rights reserved.

Quality Appraisal Services, Inc.
Real Property Appraisal Services

641 Washington Street, Suite 18

Columbus, IN 47201 E-mail: jodi@qualitydonewright.com

Phone: 812-379-9422 E-mail: jayna@qualitydonewright.com
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4 Ways to Test Drive a House 

Before You Buy it

You’d never buy a new car without taking it for a

spin around the block, yet there’s no way to “try

on” the much bigger financial investment of a

home you’re considering buying. While you can’t

exactly move in for a month on a trial basis, there

are a few ways to test out whether or not a house is

the right one for you. Try the following ideas:

Test the commute time. Do you have

concerns about what it will really be like getting

from your potential new home to your job or to

your child’s school? Don’t take Google's word for

it. Take the trip at the exact hour you’d need to in the morning and again at the end of the day to 

get a feel for traffic or public transportation schedules.

Hang out in the ’hood. Act as if you already lived in the neighborhood. Shop at the corner 

store and try out a couple of the local restaurants. Take your kids or dog to the park and chat with

members of the community. Go online and check out the events and activities that are available 

on a regular basis. This will help give you an idea of the neighborhood vibe and the sense of 

community you can expect.

Visit the school. If you have children, plan to tour the school they will attend and have them 

shadow a student for part of the day. Talk to the principal as well as the coach or teacher who 

heads up your child’s favorite activity. Make sure everything and everyone feels like a good fit.

Check out the house at different times of the day. Be sure to drop by your prospective

home on different days of the week, at different times of day. This will give you a more well-

rounded sense of what the street, traffic patterns and neighbors are like. Don’t hesitate to talk 

with people you pass on the street. Chances are, they’ll be more than willing to share information

about the area, and they may even have insights into the home itself.

Taking these steps will help give you a better idea of whether or not the home is a good fit for 

you and your family.  

Reprinted with permission from RISMedia. ©2019. All rights reserved.



Joe Hoene
Broker/Realtor

CALL TODAY!

206 South Vine, Seymour, IN - Next to Dairy Queen

Thinking of
moving soon?

Call us and let
us help you!

We can show you
any house for
sale listed in

South Central Indiana.



TR
-3

50
17

60
7

foodiefoodiehome

‘tis the season for CHILI

Prep Time 5 minutes
Cook Time 20 minutes
Total Time 25 minutes
Servings 6

Ingredients
 4 c chicken broth
 4 - 15.5 oz cans Great Northern Beans

drained and rinsed
 2 c shredded chicken
 1 small can diced green chilis
 1 tsp cumin
 1/2 tsp garlic powder
 1/2 tsp oregano
 dash of pepper
 1 c sour cream
 2 c shredded cheese

Monterey Jack or Mexican Blend

Instructions
1. In a large pot, add broth, beans,

chicken, green chilis, cumin, garlic
powder, oregano, and pepper. Simmer
on medium-low heat for 20-30 minutes,
or until it is heated through.

2. Right before serving, stir in sour
cream and cheese until it is all
blended and melted.

WHITE CHICKEN CHILI

Prep Time 20 minutes
Cook Time 40 minutes
Total Time 60 minutes
Servings 6

Ingredients
 1 pound ground beef
 2 large bell pepper diced
 1 small onion diced
 14.5 oz petite diced tomatoes drained
 15 oz can corn drained
 15 oz can black beans

drained and rinsed
 15 oz can chili beans
 15 oz tomato sauce
 1 cup beef broth
 1 cup salsa
 2 tblsp chili powder
 1 teaspoon cumin

Instructions
1. In a large soup pot cook and crumble ground
beef on medium heat. Drain fat and return to
stove top.
2. Add remaining ingredients and stir until
mixed well together. Bring your chili to a boil.
Once boiling allow to shimmer on low for 30-40
minutes. Remove from heat and serve.
3. Optional: serve with shredded cheese, sour

cream, tortilla chips, or fresh cilantro.

TACO CHILI



DON’T WORRY,
WE’VE DONE THIS
A MILLION TIMES

That’s the sign of a RE/MAX agent®

SOLD

FOR SALE

REAL ESTATE

© 2019 RE/MAX, LLC. Each Offi ce Independently Owned and Operated. 



301 1st St, Columbus, IN 47201   •    (812) 372-2200    •    www.homes4columbus.com
 * Each office independently owned & operated *

Barb Masters
(812) 343-7257

bmasters
@comcast.net

Susan Simpson
(812) 350-4693
susansimpson

@remax.net

Patrick McGuire
(812) 219-7793
realtormcguire

@gmail.com

Robyn Agnew
(812) 390-0509
agnew.robyn
@yahoo.com

Jill Raper
(812) 799-6238

jillraper2
@gmail.com

Steve White
(812) 372-9859
stevenewhite

@msn.com

The Finke Team
(812) 373-7653

jeff
@jefffinke.com

Mandy Lilley-Harvey
(812) 343-4031

mlilley
@remax.net

Brad Voegerl 
(812) 350-7733

bradvoegerl
@remax.net

The Denney Pair
(812) 343-1867

bdenney
@remax.net

Jim Tempel
(812) 350-2603

jtempel
@rnetinc.net

Jean & Annette Donica
(812) 350-9299

jeandonica
@gmail.com

Anuja  Chandra
(812) 350-5162 

anujaguptachandra
@gmail.com

Mary Simon
(812) 344-3862

marysimon
@comcast.net

Vicky Gelfius
(812) 350-0056

vickygelfius
@gmail.com

Jillian Tran
(812) 344-0863

resultsjillian
@gmail.com

Team Columbus
(812) 350-8022

teamcolumbusin
@gmail.com

Carrie Abfall
(812) 390-8440

carriea
@remax.net

April Hooker
(812) 343-6188
april_hooker
@yahoo.com

Glenna Patterson
(812) 343-6048
glenna.patterson

@yahoo.com

Kelly Sullivan
(812) 350-7071
kellysullivan
@remax.net

Cheryl Weddle
(812) 350-4632

dcweddle
@comcast.net

Natalie Allen-Adkins
(812) 343-0587

natalieallen47201
@yahoo.com

Julie Timmons
(513) 313-9037

julie.ann.timmons
@gmail.com

Jeff & Joy Hilycord Team
(812) 350-2366

jeff
@jeffandjoy.net

Sarah Sanders
(812) 447-2503
sarahsanders
@remax.net

To view our listings, 
scan this code with your 

smart phone. 

Follow us @remaxcolumbus

Cindy Patchett
(812) 390-9963

cindy@patchettreal
estate.com

Tyler Meyer
(812) 657-1283

tylermeyer
@remax.net

Heather Deweese
(812) 343-7193

heatherdeweese6
@gmail.com

Dana Carson
(812) 343-2316

danacarson
@remax.net

The Boyce Group
(812)371-7558

boyce.kathy
@yahoo.com

Jamie Hennessy-Cox
812-764-6692
jhennessycox
@gmail.com

remax.com

THE EXPERIENCE
THE TOOLS
THE KNOW-HOW

DON’T WORRY,
WE’VE DONE THIS
A MILLION TIMES

That’s the sign of a RE/MAX agent®

SOLD

FOR SALE

REAL ESTATE

© 2019 RE/MAX, LLC. Each Offi ce Independently Owned and Operated. 
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Thank You

Kevin Johnson
VP, Branch Manager

NMLS: 616157

812.344.6670
www.ruoff.com/kevinjohnson

Julie Schlehuser
Senior Loan Officer

NMLS: 616180

812.341.7562
www.ruoff.com/julieschlehuser

Jeff Fetterer
Senior Loan Officer

NMLS: 746139

812.390.0756
www.ruoff.com/jefffetterer

Keith Luken
Senior Loan Officer

NMLS: 541121

812.350.2708
www.ruoff.com/keithluken

Tanya Montgomery
Senior Loan Officer

NMLS: 440250

812.521.6784
www.ruoff.com/tanyamontgomery

for our 
Record Breaking Month 

of June in the Columbus Branch!

Contact us for your next mortgage!
Average number of days from app to close:

ONLY 17 DAYS
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How to Pick a Color for

the Outside of Your

Home

Deciding what color to paint your house is not like picking a new

shade for your bedroom - if you’re not happy with the results,

you’re either stuck with a color you don’t like for many years or you’ll have to live with the cost and time it 

will take to redo the job. So choosing the right color the first time around is essential.

But how do you choose? Here are some guidelines to help:

You can’t rush this one. Before you do anything, take a deep breath and commit to taking your time with this 

decision. Do the research necessary until you are 100 percent confident you’ve found the right color.

Consider your neighborhood. While you’re not obligated to conform, you might want to take into account the 

color scheme of other homes in your neighborhood. Are you in an area where homes are generally neutrals like 

tan, gray and white, or are you surrounded by colorful beach-area homes?

Think about your home’s permanent features. Does your home’s facade include brick, stonework, slate or 

shingles? Take these colorations into account when selecting an exterior paint - you’ll want to choose 

something complimentary.

Be observant. Every dog walk and trip to the grocery store is now field research. Don’t just look at the main 

color of a home, but how the owner has coordinated the color with the front door, shutters, trim and roof. Snap a

quick picture of homes whose color palette you admire.

Consider the style of your home. Is your home an old Victorian? A mid-century modern? Or a classic cape? 

Color and style often go hand-in-hand.

You need to play it a little safe. While you may be itching to make a statement, reserve those daring colors for 

the front door or trim work, and make the primary color something more mainstream.

What’s your end-game? If you’re putting your home on the market soon, then paint with that in mind. If not, 

then feel free to indulge your personal preferences.

As you narrow down your choices, be sure to get samples of your finalists and test them out on your home 

before making your final decision. Chatting with paint specialists at your favorite home improvement stores will

also help you sort through options. Reprinted with permission from RISMedia. ©2018. All rights reserved.



REAL ESTATE ACTIVITY
Single-Family Properties

*Inventory Supply: the amount of time it would take to sell all 
the active listings if no new listings became available.

HOMES SOLD
JUNE & JULY

1,109
MEDIAN SALES PRICE

JUNE & JULY

$179,500
AVG. DAYS ON MARKET

JUNE & JULY

48S O L D

INVENTORY SUPPLY*
JUNE & JULY

2 Mo

0-4   Months  Seller’s Market
5-7   Months  Balanced Market
8-12 Months  Buyer’s Market

Data from the MIBOR Broker Listing Cooperative®   ©2019 Domus Analytics
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NEW LISTINGS
JUNE & JULY

1,226
AVG PRICE PER SQ.FT.

JUNE & JULY

$112
UNITS CLOSED

JUNE & JULY

1109S O L D

INVENTORY
JUNE & JULY

185

-10.7% from Prior Year 2.4% from Prior Month

-14.4% from Prior Year-10.4% from Prior Year

REAL ESTATE ACTIVITY
For Properties in Bartholomew Co.

-SUMMER 2019-
MARKET STATS
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301 1st Street, Columbus, IN
Office: (812) 372-2200

Email: tylermeyer@remax.net
www.tylermeyer.net

Tyler Meyer is a highly motivated, personable, and dedicated real estate 
agent with Re/Max, born and raised in Bartholomew County. 

He is a full time professional Realtor and will go above and beyond to
exceed your expectations. Tyler is married and has two daughters; Gwyneth

and Kathryn. In his free time, he enjoys spending time outdoors with his family 
and dog. His hobbies include exercising, water sports and riding dirt bikes.

Awards & Recognitions:
2018 Realtor of the year 

RE/MAX (2018+) Executive Club, 100% Club 
Executive Sales Club Award (2014,15,16,17)

Realty Alliance Award (2014,15,16,17)
Leading Sales Producer Award for Columbus office (2014,2016)

Associations:
Indiana Association of Realtors (IAR)

National Association of Realtors (NAR)
New Members Committee with Crossroads Association of Realtors

Director on Crossroads Association of Realtors board.
Treasurer for Crossroads Association of Realtors board.

For All the things
that move you.

When working
with Tyler, you will
feel like you are
working with a 
friend - not a 

Realtor.
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Houses have lots of dust and selecting the best furnace filter is very important to air quality. Indoor air, according to
the U.S. Environmental Protection Agency, is two to five times more polluted than the outdoor air. Microscopic size
dust particles are present in the home - not visible to naked eye. 99% of dust in the home is made up of the tiniest
particles, and these are able to even by-pass the body's system like the nose, and the windpipe. Even the body is
designed to filter out only particles greater than 3-5 microns in size and keep them away from the lungs.

A typical house contains dust from pollen, spores, pet dander, lint, bacteria, etc. Even regular home activities like
cooking or dusting add to the dust in the air inside the house. Such dust particles results in irritation of eyes and on
entering the respiratory system, may cause respiratory disorders, damage to the lungs, or in unique cases, even
cancer.

In order to keep the quality of the air inside the home healthy, good quality furnace filters for your furnace unit
should be used. Various types of filters are disposable, reusable or refillable. They're usually made from materials
like fiberglass, metal, man-made or natural fibers. The efficiency of a filter is decided by fiber size, fiber density,
airflow rate and particle diameter. Different types of filters available in the market are:

Panel Filter- These types of furnace filters commonly consist of 1" fiberglass filter installed in the ducts. However,
these furnace filters are not very effective in removing dust from the air, as its primary function is protection of the
internal fan and minimizing dust on the heating coil. These are a very basic filter and can trap only larger particles
from the air.

Washable/Reusable Filters- These are meant for extended use, and with regular cleaning and maintenance serve a
very long life. Their downside is that it is nearly impossible to get completely cleaned and therefore adds resistance
to the airflow. These types of furnace filters are also not very effective in trapping very small particles.

Pleated Filters- These are a modified kind of panel filters that have pleats or folds to increase its surface area. This
design change makes it more efficient at trapping dust particles due to increased surface area. However, here too, the
furnace filter starts resisting airflow once it starts collecting dust particles and thus should be replaced regularly.

High Efficiency Pleated Filters- These filters have an additional component of electrostatic charge that is designed
to capture extremely small particles and various allergens, which make-up 99% of the particulate composition of the
air. However, even these should be changed at regular intervals to maintain the air quality, and the airflow.
Alternatively, refillable furnace filters are also available in this type.

High Efficiency Particulate Air (HEPA) Filters- These are extended filters that are able to remove sub-micron
particles with high efficiency. HEPA filters have corrugated separators that have the core filters folded back and forth
over it. This gives strength and also facilitates air passage between the pleats. However, these types of filters are not
designed to fit most of the standard furnaces, as they require a separate system that includes a fan and a filter.

The actual filter that is suitable for your house depends on a lot of factors. First of all, it should be compatible
with your furnace dimensions. If you live in a high pollution area, you should consider High Efficiency Pleated filters
or HEPA filters. These are also recommended if any of the family members have allergies to any form of dust. For
other regular purposes, Pleated filters should work fine most of the time. Care should be taken to maintain your
furnace filters properly and change them when required. We spend a good part of the day in our homes, so it's
important to maintain healthy air inside our house.

maintainingmaintaininghome

Choosing a Furnace Filter

Author: Bill Whitworth
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Time to Buy or Sell? 
Remember, “Better Homes & Gardner!”

F��� �nt� ��� ��r�ec� h���!
S R O L O C V E D E R H S I
S C H O O L I M L O P E N V
A P P L E S C O E U M R R L
M R A K E S K H M U Y E O L
K C I R E F I P M F S T C A
S A M V A Y K T E C T O A B
E I A L E I S D A L O H N T
L E L L N E I R Y A O E E O
L N L S V R E B U Y B L E O
D O M R Y C N W O R B P R F
W Y A A R N U S O R A N G E
W H H O S R E W O L F N U S
O R W K C O R N M A Z E O K
T E A M G A R D N E R F U N

Team Gardner

812-343-0546
Gardner@bhhsIN.com

REALTOR® Brokers

Vicki Rick

     www.BetterHomesAndGardner.com

812-343-1367
Rick@bhhsIN.com

TEAM GARDNER
SUNFLOWERS

VICKI
COLORS

PUMPKINS
SUN

APPLES
BUY

HOME
YELLOW

GREEN
ORANGE
BROWN

ACORNS
MUM

HERETOHELP
FOOTBALL
RICK
BOOTS
SCARECROW
RAKE
RED
SELL
FUN
SCHOOL
CORNMAZE
HARVEST
FALL
HAYRIDE
LEAVES
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Your bank for your moments.

240 Jackson Street  •  1901 25th Street
Columbus, IN 47201

That moment when...
you unlock the door 
to your new home.

Nyra Miller, NMLS #1390614

Phone: (812)372-2265, ext. 3704
Cell: (812)344-7009

nyra.miller@germanamerican.com

Bret Kroger, NMLS #1549357

Phone: (812)372-2265, ext. 3326
Cell: (812)350-9794

bret.kroger@germanamerican.com

$500
Are you looking to buy or build a new home?

  SAVE
off closing costs*

*All loans subject to credit and underwriting approval. Refinancings do not qualify.
Not valid in combination with any other offer. Offer valid until 9/30/19.

Offer limited to German American markets only.

when you close on a home 
purchase or construction loan!

Visit our Home Loan Center to pre-qualify or apply online...germanamerican.com
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Consider Beacon Credit Union
 for the mortgage you deserve today.

Flexible Payments   

                             
       Low Closing Costs 

Personal Service

(800) 762-3136   beaconcu.org

Beacon Credit Union Institution ID:  568838.  

@Home Magazine Seymour 2019.indd   1 7/25/2019   2:39:03 PM
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Looking for Experience? 
JULIE TIMMONS 

513-313-9037 
REALTOR APPRAISER BUILDER 

LOAN ADMINISTRATOR DESIGNER 
 



Jes Waller, Realtor
812.603.2203
jes.waller@talktotucker.com

Chase Simpson, Realtor

812.344.2559
chase.simpson@talktotucker.com

Travis Mouser, Realtor

812.390.9919
travis.mouser@talktotucker.com

Ryan Ebener, Realtor
812.371.0123
ryan.ebener@talktotucker.com

Jamin Spall, Realtor
812.374.2082
jamin.spall@talktotucker.com

Lauren Norris, Realtor

812.701.0081
lauren.norris@talktotucker.com

Kristen Thurman, Realtor

618.304.1398
kristen.thurman@talktotucker.com

Jessica Risacher, Realtor
812.592.5875
jessica.risacher@talktotucker.com

430 Washington Street | Columbus
talktotucker.com/REexperts

812.418.8522

Independently Owned & Operated

F.C. Tucker is a respected member of the Leading Relocation 
and Referral Network in the World. Real estate is still a local 

business, and the Leading Real Estate Companies of the
World network is comprised of the very best locally and

regionally branded real estate firms in the world.
With a local focus and a national and global view, our
associates will ensure the best personal attention with the 

access to quality real estate connections.

We offer Relocation Specialists, these
Specialists work closely with hundreds

of buyers and sellers in the marketplace. 
We offer counseling to buyers and sellers

as they relocate to and from the area. 
Which means we help YOU sell your 
home faster, so you can get to the next 

chapter in your story!

F.C. Tucker
Real Estate Experts

Your story
starts here!
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2019 Day of Service
Friday, September 13

REGISTER ONLINE OR E-MAIL
uwbarthco.org

volunteer@uwbarthco.org
(812) 314-2960

VOLUNTEER
United Way invites volunteers, local businesses, government and 

nonprofits to a day of helping people and strengthening community
8am-4pm 

United Way Campaign Kick-Off 
Charity Lunch 11-1pm

Tickets: (812) 375-2202
$10 advance / $12 at door
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1685 Lucas Hollow Rd, Nashville

A secluded rustic getaway hiding on top a hill in 
the middle of 100 wooded acres in Brown County.

� is 2014 build holds 4 bedrooms, 4 bathrooms in almost 
5300 sq �  of pure privacy. � e open concept � oor plan can 
accommodate a large gathering of friends or o� er that romantic 
evening for two by the � replace. � e custom barnwood 
cabinetry and granite tops help tell the story of the � ne detail 
put into this home all the way through the sunroom, o�  ce, 
library, and into the theater room. In the master bedroom, enjoy 
the private � replace on a cold winter night or step out onto the 
screened in porch on a warm summer evening. Expand your 
living area in the large potential bonus area above the oversized 
3 car attached garage.

$1,100,000
Beds: 4 Baths: 3.5
Square Feet: 5,290

Year Built: 2014
MLS #21643010

Master Bedroom  15x16
Bedroom 2nd 12x13
Bedroom 3rd 12x12
Bedroom 4th 24x15
Dining Room 10x19
Great Room 18x19

Home Theater 15x11
Kitchen  14x19
Laundry Rm 08x11
MudRoom 11x12
O�  ce  08x10
Rec Room 21x26
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5 Sneaky Ways to organize 

Your Home   By : Barbara Pronin

There are days when clutter seems to grow of its own accord, and you can’t seem to keep 

up with it. At some point, every little cache of stuff will have to be attended to. But, say the 

clutter-busters at Good Housekeeping Magazine, there are lots of sneaky things you can do to 

make your home look neat and organized even on its worst days:

Mail, receipts and miscellaneous papers. Set up a pretty inbox—an attractive, decorated box 

with a lid—on your kitchen counter to hold the mail, receipts and other paperwork you intend to 

get to within the week. If guests turn up, just pop the lid on the box to hide the clutter.

Recipes. If you’re a recipe collector who is slow to file those gems away, buy a few self-

adhesive pocketed organizers to stick onto the inside of cabinet doors. Tucking recipes (or 

whatever) into the organizers will help keep countertops clear. You can also stick an erasable 

bulletin board inside a kitchen cabinet for posting appointment reminders, phone numbers, and 

more.

Kitchen Tools. If you can never find the zester or potato peeler when you need them, a set of 

expandable drawer organizers will allow you to put things in order in a matter of minutes.

Under the Sink. As with most homeowners, you likely have a stash of boxes, bottles, cleaners 

and other stuff under the kitchen sink and a tangle of paper goods and beauty supplies under the 

bathroom sink. Maximize the space under any sink with double-decker storage racks and bins.

Playroom. Is the playroom floor always full of small toys and puzzle pieces? Throw a couple 

hula hoops around a few of them and challenge the kids to stow away the stuff within ‘their’ hula

hoop, continuing until everything is stored away. Alternatively, buy a steamer trunk or a lidded 

ottoman so that you can quickly and easily hide toys and games. .Reprinted with permission from RISMedia. ©2019. All 

rights reserved.
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1) Certain restrictions apply. Not available in all areas. Please contact your PrimeLending loan officer for more details.
2) All lender closing costs such as origination, processing, underwriting, and closing will be waived, borrower is still responsible for third party fees such as VA funding fee, title, and appraisal etc.  Down 
payment waiver is based on VA eligibility. This offer is valid until 12/31/19. Savings only applies to direct originations made by PrimeLending for first mortgage purchase or refinance transactions, and is not 
available on loans obtained through mortgage brokers. Only one offer per loan transaction is available, and savings cannot be combined with any other offer. Savings will reflect on Closing Disclosure at 
closing. Borrower must lock their loan before 12/31/19.
All loans subject to credit approval. Rates and fees subject to change. ©2019 PrimeLending, a PlainsCapital Company. (NMLS: 13649) Equal Housing Lender. PrimeLending is a wholly owned subsidiary of a 
state-chartered bank and is an exempt 1st lien lender in Indiana; Indiana Secretary of State, Securities Division- Indiana-SOS Loan Broker Lic. No. 11169. v010918

Teresa Cox
Loan Originator, NMLS: 653248 

812-669-1920 
812-343-0133 cell 
teresa.cox@primelending.com

1427 Washington Street, Suite B
Columbus, IN 47201

LO_7696_CoxT_VAPrintAd.indd   1 5/9/19   11:08 AM



BARHOLOMEW COUNTY REFERENCE GUIDE
ELECTRIC
 Duke Energy       duke-energy.com 800.521.2232 
 Bartholomew Co REMC  bcremc.com  812.372.2546
TELEPHONE
	 ATT/SBC	 	 att.net	 	 	 800.742.8771
GAS
 Vectren Energy  vectren.com  800.227.1376
 Indiana Natural Gas indiananatural.com 812.988.2512
PROPANE GAS  
 Silgas   columbussilgas.com 812.372.4469
	 Shelby	Bottled	Gas	 shelbygas.com	 	 800.845.4434
 Premier  premierag.com  800.893.3886
WATER
	 Columbus	City	Utilities	columbusutilities.org	 812.372.8861
 Eastern Bartholomew ebwconline.net  812.526.9777
 Southwestern Barth.  (no website)  812.342.4421
TELEVISION
	 Comcast	 	 xfinity.com	 	 888.266.2278
 DirectTV  directv.com  800.377.7616
 Dish Network  dish.com  866.307.4627
TRASH/RECYCLING 
 Columbus Public Wks columbus.in.gov 812.376.2508
 Columbus Recycling  bcswmd.com  812.376.2614
	 Barth.	Co.	Landfill	 columbus.in.gov	 812.342.2756
LICENSE BRANCH  mybmv.com  812.379.9323
NEWSPAPER
 The Republic  therepublic.com 812.379.5601
POST OFFICE   usps.com  812-378-3521 
EMERGENCY NUMBERS     911
	 Sheriff	 	 	 bartholomew.in.gov	 812.379.1650
 City Police  columbus.in.gov 812.376.2600
BARTHOLOMEW COUNTY OFFICES
 City  Assessor  bartholomew.in.gov 812.379.1501
 County Assessor bartholomew.in.gov 812.379.1505
 Auditor   bartholomew.in.gov 812.379.1510
 Building & Zoning bartholomew.in.gov 812.379.1535
 Health Dept.  bartholomew.in.gov 812.379.1550
 Treasurer  bartholomew.in.gov 812.379.1530
 Surveyor  bartholomew.in.gov 812.379.1525 
	 Voter	Registration	 bartholomew.in.gov	 812.379.1604	
RESOURCES 
 Chamber of Commerce columbusareachamber.com 812.379.4457
 Visitors Center  columbus.in.us  812.378.2622
 Columbus Reg. Hospital crh.org   812.379.4441
 WellConnect –CRH crh.org/wellconnect 812.343.9840
	 Parks	&	Recreation	 columbusparksandrec.com 812.376.2680
 Barth Co School Corp. bcsc.k12.in.us  812.376.4234
 Columbus Area Arts  artsincolumbus.org 812.376-2539
 ColumBike  columbike.bcycle.com 812.799.3563      

I-Care   bcsc.k12.in.us  812.418.0924    
	 Foundation	for	Youth	 foundationforyouth.com 812.348.4558
 Barth. Co. Library  mybcpl.org  812.379.1255
 Mill Race Center millracecenter.org 812.376.9241
 ColumBUS Transit columbus.in.gov 812.376.2506
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The luxury and warmth of carpeting without paying
for wall-to-wall or covering your beautiful wood
floors! Area rugs are a great way to strike an ideal
balance. An attractive area rug instills a look of
elegance in any room.

Using rugs here and there is a decorative way to add
charm and personality to your home. Rugs help you
create the look and feel you want for each room. But,
it goes beyond that. Rugs are more than just floor
coverings - they can also appeal to our senses.

Rugs allow you to express yourself and show
off your decorating style with the designs and
colors you choose. And, to a lesser extent, your
decorating expertise is revealed in the placement
of your rugs. A rug can divide a room or it can
bring a room together. A rug can highlight a
sitting area or help identify the traffic pattern
from one room to another.

The style of the rug is another factor and there
are many to choose from: contemporary, shag,
traditional, braided, southwestern, the list goes
on and on. This is where your personality can
shine through the most. Every style has differ-
ent patterns or characteristics that make them
unique. If you have a modern loft a colorful,
contemporary rug may be the best fit for you.
Traditional rugs may work best in a more formal
area of the house. The important part of choos-
ing the style of rug is to find a design that you
like and blends in with your existing décor.

Colors are important for any aspect of home
decoration, not just when it comes to picking an area
rug. Area rugs can blend in to your existing décor or
become a new focal point of a room. Colors can
invoke emotions: reds give energy but can also create
angry feelings, blue calls to mind feelings of calmness
and security, green also has a calming effect and
symbolizes nature, yellow is cheery, warm and
grabs attention.

stylisstylishhhome

RUGS for Fashion & Function

Author: Russel Lyndon

Keep in mind if shopping online for a rug that screen
resolution settings may vary causing the colors to not
exactly what you see on the site. However, don't avoid
shopping online, many sites have lower prices than
you could find in a store and the color descriptions
given are pretty spot on.

The area rug gives a room structure, flavor and
design, allowing room colors to be accentuated and
drawn out simply by adding this one piece of decor.
Unlike wall-to-wall carpet, area rugs bring a pattern
into a room without being permanent fixtures.

The versatility of an area rug means it can be moved
from great room, to dining room, to bedroom and
finally find a home in the garage.

Many of us decorate the rooms of our homes based on
what we have and where it fits. With the right rugs, we
have the opportunity to create any mood or look we
want in our rooms. Best of all, there are plenty of
rugs to pick from to meet almost any budget.
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Lonn & Cheryl
Stuckwish, Owners

Amy Sutherland
Broker, 812-528-1516 

Paula Parker
Accounting

Diane Brewer
Marketing Director

Gale Acton
812-498-3149

Cat Kick
812-595-2320

Kenna White
812-522-0374

Chuck Gordon
812-525-9346

Ken Parsons
812-525-6953

Tani Johnson
812-525-2616

Gracie Wessel
812-599-5324

Roger Beineke
812-525-7654

Marilyn Johnson
812-528-2637

Jim Thompson
812-528-0472

Jennifer Hilton
812-528-0414

Jen Richardson
812-521-7361

Tommy Johnson
812-525-2886

Roger Wessel
812-528-2852

If your home feels too big, let’s get you a 
smaller one. When you work with our agents, 
the only thing you’ll be left wondering is why 

you didn’t start sooner!

Contact one of our local agents at 
(812)522-5060 or visit us 

at bhhsinseymour.com

905 E Tipton St, Seymour   |    (812)552-5060    |   (800)294-2615
www.bhhsINseymour.com

Jackson County’s #1
Real Estate Company Since 1991
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DOWNSIZE TO
JUST-THE-
RIGHT SIZE
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Lonn & Cheryl
Stuckwish, Owners

BRG
812-350-3365

Becci Kelly
812-569-0607

Molly Sherman
812-390-5967

Nancy Waller
812-350-0263

Roberta Miller
812-350-0963

Autumne S. 
812-371-9983

Jason Roeder
Manager, 812-530-7539

PraDeep C.
812-603-4858

Greg Simo
812-376-9433

Cindy Mitchell
812-343-4221

Tina Talkington
812-603-3173

Spring Parsons
812-552-6853

Rose Taylor
812-525-4442

Sandy Sherman
812-390-5030

Kim Hughes
O�  ce Admin.

Jenny Engelau
812-498-3188

Andy Spurling 
812-314-9862

Lauren Burton
Marketing Director

Vicki Gardner 
812-343-0546

Keith Baker
812-350-5865

Rick Gardner 
812-343-1367

Brooke Graves 
317-383-1675

Jim Benjamin
812-350-5847

Janet Haight 
812-314-1195

Kerri Bennett
812-344-1081

Yuhshiow H. 
812-375-1131

1015 Third St, Columbus   |    (812)378-3331    |   (800)294-2615
www.bhhsINcolumbus.com

We empower our agents to look at each client as 
more than just a transaction. We want to build real 

and lasting relationships. That’s Home Services. 

Call (812)378-3331 or visit bhhsincolumbus.com 
to start working with your Forever Agent. 
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Ask These Questions When 

You’re Buying a

House
Getting ready to put an offer on a home? Before you

do, ask these questions to make sure you’re moving

ahead on the best possible deal. 

Were there any renovations to the home? The

sellers may have made improvements over the years

that weren’t recorded at City Hall. Make sure you

have a full run-down of all the changes that have

been made, both to ensure structural safety and legal

compliance, and to fully assess the home’s value.

How old is the roof? Just because the roof is currently in good condition doesn’t mean it’s not 

soon on its way out. Make sure you know how old it is and if repairs or a replacement may be in 

your near future.

How long have the appliances been here? You’ll also want to know how old the appliances are

and what shape they’re in. Many home sellers update the appliances before putting their home on

the market, so find out if this is the case. Make sure all manuals and warranties are left behind as 

well.

What are the neighbors/neighborhood like? You’ll have to drill down to avoid getting general 

responses, so ask if there are families with young children on the block vs. retirees, what traffic 

is like, what amenities are nearby, etc. For further intel, take a stroll around the neighborhood 

and chat with someone out walking their dog or doing some yard work. Their friendliness - or 

lack thereof - could be an indicator in and of itself.

What’s included in the sale? Many sellers will include certain items in the sale of the home to 

help sweeten the deal, such as select pieces of furniture, lighting fixtures or outdoor appliances, 

like a lawn mower or hedge trimmer. On the flip side, you may be assuming certain items will be

included that aren’t. Seller’s exclusions should be outlined in the listing description, but 

sometimes they’re not so be sure to ask. 

Source: Bankrate      Reprinted with permission from RISMedia. ©2019. All rights reserved.   

   



 

 

Rob Millman recently started his own company Millman      
Realty Partners based in South Central Indiana and specializes 
in the brokerage of  residential single family homes and com-
mercial real estate encompassing net leased, multi-family and 
other investment properties. Rob Millman, CCIM has been in-
volved in sales and marketing for over 28 years and involved 
in real estate marketing for over 20 years.   During his tenure 
Rob received numerous awards and accolades as a top pro-
ducer. Rob is a graduate of Vincennes University with an A.S. 
Degree and Purdue University with a B.S. Degree with an em-
phasis on Agricultural Economics. Rob began his career in resi-
dential real estate and progressed over time to work in the 
area of commercial sales and acquisitions. He has completed 
over 975 real estate transactions. Rob has a strong work ethic 
and a passion to assist those who choose to work with him 
developing and cementing many long-term relationships.  

ROB MILLMAN 
812-528-3028 
RobMillman@outlook.com 

Rob Millman, CCIM, CRS 
Real Estate Broker 
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COMMERCIAL  •  RESIDENTIAL  •  LAND 

• PROFESSIONAL 

• PREFERRED 

• EXPERIENCED 
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Anthony Walker has been a Realtor since 1996 and         
understands the complexities and nuisances of residen-
tial real estate. He has completed hundreds of transac-
tions of all sizes and enjoys working with home sellers 
and buyers no matter their stage in life – moving up, 
downsizing or seeking a second home in the country or 
woods. Anthony knows South Central Indiana growing up 
in Columbus and living in Seymour since 1993. Over the 
course of his career, he has helped homeowners in Bar-
tholomew,   Jackson, Brown and Jennings Counties. He 
has intimate knowledge of investing, flipping and new 
construction working with select builders and investors; 
and along with his wife Kelly own investment properties. 
He has a passion for downtown districts recently rehab-
bing a downtown building in Seymour and serves on the 
board for Seymour Main Street.  

ANTHONY WALKER 
812-569-0095 

Anthony@anthonysoldme.com 

Anthony Walker 
Real Estate Broker 
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COMMERCIAL  •  RESIDENTIAL  •  LAND 

Our team of Realtors live in our communities, and are 
active in local organizations building and sustaining  
our neighborhoods, industry, business and commerce. 
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Ben Ogle is a Real Estate Broker affiliated with Millman 
Realty Partners. Ben is a life-long resident of Bartholo-
mew County and has a passion for real estate. His fami-
ly has long been involved in construction and real es-
tate investment providing Ben a first-hand knowledge 
of many property types. He enjoys working with home 
sellers and buyers no matter their stage in life – moving 
up, downsizing or seeking a second home in the coun-
try, along a lake or in the woods. As the owner of a local 
service business with Johanna, Ben believes helping 
others is the key to success, and has personal satisfac-
tion in helping others to achieve their dreams.  

Ben Ogle 
812-447-1278 
bogle2013@gmail.com 

Ben Ogle 
Real Estate Broker 
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 COMMERCIAL  •  RESIDENTIAL  •  LAND 

Our firm specializes in 
the geography of the 
South Central Indiana        
area including Columbus,  
Seymour, and surround-
ing counties and        
communities. 



 

John Lawson is a life-long resident of Jackson County and is 
proud of his community. He affiliated with Millman Realty 
Partners in June 2019. John is an Indiana University graduate 
from the Kelly School of Business. He has experience in busi-
ness management, corporate sales, sales management, 
teaching and coaching. John’s mantra is to provide outstand-
ing service to his clients. He specializes in residential sales and 
has experience in working with clients with land and recrea-
tional properties, and has a passion for helping people with 
real estate investment decisions.  

JOHN LAWSON 
812-528-3589 
lawsonsoldme@gmail.com 

John Lawson 
Real Estate Broker 
IN
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COMMERCIAL  •  RESIDENTIAL  •  LAND 

FOR MORE INFORMATION ABOUT  

MILLMAN REALTY PARTNERS, VISIT: 

MillmanRealtyPartners.com 
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Now buying Commercial & 
Investment Properties.

Call to get started!

(812)376-9433
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With rising utility bills, is a Heat Pump the answer for your home to help save money? Installation
may cost a bit more initially, but owners often feel they get the best-bang-for-their-utility-dollar.

Pros

 Heat pumps can help save money on utility bills.

 In a moderate climate, they are very effective efficient heating.

 Supplemental or emergency heat can be added easily.

 Heat produced by a heat pump is less intense than some other heating sources, therefore, the unit runs
longer and heat is distributed more evenly throughout the house, meaning there are no cold spots.

 A heat pump will cycle on and off less often than a gas furnace.

 A heat pump will dehumidify your home more efficiently during the cooling months.

Cons

 A heat pump tends to be somewhat ineffec-
tive in an extreme climate, where the out-
door air temperature falls near or below
freezing on a regular basis.

 A supplemental or emergency heating sys-
tem may be required to make the heat pump
produce enough warmth to comfortably heat
your home when the temperature falls below
freezing.

 Some people are uncomfortable with the
milder heat produced by a heat pump. Heat
produced by a heat pump is not as intense as
the heat produced by some other heating
sources.

homeanatomyanatomy

Pros & Cons of HEAT PUMPS
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� e great use for Life 
        is to spend it on
          something that will

Outlast it.
                         –William James

*Offer available for new contracts written 
between 4/1/19 and 6/30/19 at Shadow 
Creek Farms. May not be combined with 
other offers or promotions. Subject to 
change or be discontinued without no-
tice. Must mention ad at time of first visit. 
See New Home Counselor for complete 
details. Pricing, features and availability 
subject to change without notice. ©2019 
Beazer Homes 156373 BH INdy Mar_1

Mention this ad and 
receive a free stainless 

steel appliance package 
with purchase*

812-379-8326

SHADOW CREEK FARMS
2332 Shadow Court 
Columbus, IN 47201

NEW HOMES  
FROM THE $180s

Get more in a new home!

Sherri Spiker-Cowen, New Home Consultant
812-764-6200



Keeping Your Real Estate Transactions
Safe & Secure for Eighty Years.
Providing You Peace of Mind.

Columbus O�ce 
723 Third Street

Columbus, IN 47201
P: (812) 376.9606 F: (812) 378.3224
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Brigette Nolting
812-212-1200

bnolting@c21br.com

Giving 121%
To Be Your Trusted 
Columbus Agent!
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itchen cabinets are one of the most expensive
items in home remodeling. Cabinetry costs more than
replacing the kitchen furniture in many cases. Painting
existing cabinets is the least expensive option and
can give the room new life. The job can be easily done
over a long weekend with the right preparation.

Decide if you will paint the entire cabinet, inside and
out, or just the outside and the doors. To save time,
consider leaving the inside of the cabinet alone, you
won't be able to tell the difference.

Preparing the Cabinets
Start by removing all hardware from the cabinets and
remove the doors. Mark the doors, so you will remem-
ber which door goes on which cabinet. This will save
you time and prevent aggravation later. Protect the
countertops and floor with drop cloths, old bed sheets
or plastic sheeting. These can be taped in place, espe-
cially on the floors. If you will be replacing the floor-
ing, paint the cabinets first.

Clean the cabinets thoroughly before painting. This is
important. Grease and oils from cooking will prevent
the paint from adhering properly. A wood cleaner with
orange oil works well for breaking down grease resi-
due. Be sure to let the surface dry thoroughly before
you begin to apply the primer.

improvingimprovinghome

Renew & Refurbish - Painting CabinetsRenew & Refurbish - Painting Cabinets

Author: Ken Morris

Primer is an important step in the proc-
ess. It provides a smooth, even surface
for the paint to adhere properly. Use a
roller for larger areas and a brush for
small areas. Be sure to coat all areas, in-
cluding the underside of the cabinets.

Allow the primer to dry thoroughly be-
fore you begin to paint; overnight is
generally sufficient. Apply the paint in
thin coats. Allow 24 hours between coats
for the paint to dry completely. Sand with

a fine grit sandpaper between coats. When the paint has
dried completely, you are ready to put the doors back on
and replace the hardware. Consider updating the hard-
ware to match your new look. Door handles and hinges
are inexpensive for a big impact with the new look.

Choosing Paint for Kitchen Cabinets
Don't skimp on the paint. Use high quality enamel paint
that is right for the surface being covered. This will be
different for wood or metal cabinets. If you're not sure,
ask for help at the paint store.

Gloss, semi gloss or satin finishes are most commonly
used. The higher the gloss, the stronger the finish and the
easier it will be to clean. If you want less shine, consider
the semi gloss finish.

Safety When Painting
Be sure to paint in a well ventilated room when the
weather is warm enough and leave the windows open.

Wear long pants and a long sleeve shirt to protect your
skin from the paint. Plastic gloves can be worn to protect
the skin on your hands.

Wear safety goggles to protect your eyes from paint and
fumes.

K

Brigette Nolting
812-212-1200

bnolting@c21br.com

Giving 121%
To Be Your Trusted 
Columbus Agent!
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Does your thermostat "learn" your behavior?

If you have a [Learning Thermostat], it can program and even pay for itself. 

                                                                 The ENERGY STAR certified, Google Nest 
                                                                    *learns the temps you like on your schedule
                                                                    *tracks temps in different rooms with sensors
                                                                    *lights up when you approach
                                                                    *connects to wifi for control with electronic devices                                                                    *connects to wifi for control with electronic devices
                                                                    *alerts you to freezing temps or furnace troubles

Independent studies showed that it saved people an average of 10-12% on heating bills 
and 15% on cooling bills. New light bulbs and appliances can save energy, but your 
thermostat controls more energy usage and utility cost.

Programmable thermostats have been promoted for energy savings for many years. 
Problem is they actually have to be programmed with efficient settings at all the 
right times to see any savings.right times to see any savings.

be connected to your home.
make life easier.

Todd Sims
812-371-2989

Jennifer Hellmich
812-344-7790

Ryan Crissinger 
812-350-8022

TeamColumbusIN.com
#TeamColumbusIN

Each office independently owned and operated.  301 1st Street, Columbus IN 47201  812-372-2200
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MORE
THAN 

AN
AGENT

We believe actions speak 
louder than words. But in 
case you want to see the 

words that hold us to those 
actions, we’ve got a whole 

Code of Ethics, too. It’s 8 
pages based on honesty, 
integrity, and trust that’s 

exclusive to REALTORS. ®

REALTORS® are members of the 
National Association of REALTORS®
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Jan Brinkman
812.371.3215

jbrinkman@c21br.com

EXPERIENCE
#1 C21 Agent

When

in Indiana in 2018

Counts



 Call or Text (812)569-0609   |    bkelly@bhhsin.com   |     /BecciKellyRealtor Call or Text (812)569-0609   |    bkelly@bhhsin.com   |     /BecciKellyRealtor

APPLE 
CIDER 
DONUTS

2 3-inch cinnamon sticks
3c apple cider
½ c apple butter
½ c buttermilk
2 tbsps vanilla extract
1 tbsp + 2 tsps baking powder

1 tbsp kosher salt
¼ tsp baking soda
¼ tsp freshly grated nutmeg
3½ c All-purpose flour,
1 tbsp + 1 tsp ground cinnamon
6 tbsps unsalted butter, room 

temperature
¼ c (packed) light brown sugar
1¼ c granulated sugar
2 large eggs
4 c Vegetable Oil

Bring cinnamon sticks and apple cider to a boil in a large skillet over medium-high heat and cook until liquid is thick, 
syrupy, and reduced to about ⅓ cup, 20–30 minutes. Scrape into a medium bowl and whisk in apple butter, buttermilk, 
and vanilla until incorporated; set aside.

Whisk baking powder, salt, baking soda, nutmeg, 3½ cups flour, and 1 tsp. ground cinnamon in a medium bowl. Using 
an electric mixer on medium-high speed, beat butter, brown sugar, and ¼ cup granulated sugar in a large bowl until 
light and fluffy, about 4 minutes. Add eggs one at a time, beating until well blended after each addition. Reduce mixer 
speed to low and add dry ingredients in 2 additions, alternating with cider mixture in 2 additions, starting with dry 
ingredients and ending with cider mixture (dough will be very soft and sticky).

Scrape dough onto a parchment lined-rimmed baking sheet thoroughly dusted with flour (about ⅓ cup). Dust hands 
and top of dough with more flour, then gently pat dough to ¾” thick. Dust with more flour and tightly cover with plastic 
wrap; chill dough at least 3 hours.

Whisk remaining 1 cup granulated sugar and 1 Tbsp. cinnamon in a small bowl until no lumps remain.

Working on baking sheet, punch out as many rounds as you can with 3¼” cutter, then use 1¼” cutter to punch out 
center of each round. Gather doughnut scraps, reserving holes, and gently re-roll without overworking dough; repeat 
until all dough has been used (you should have 18 doughnuts).

Set a wire rack inside a paper towel-lined rimmed baking sheet. Fit a large pot with deep-fry thermometer and pour in 
oil to a depth of 3”. Heat over medium-high until thermometer registers 350°. Working in batches, fry doughnuts until 
deep golden brown, about 3 minutes per side. Transfer to prepared rack and let cool slightly. Fry doughnut holes until 
deep golden brown, about 2 minutes per side. Transfer to prepared rack and let cool slightly. Toss warm doughnuts 
and doughnut holes in cinnamon sugar.

APPLE 
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Welcome to the neighborhood!

Family owned local business serving the 

Columbus area.

We provide the best custom window 

treatments for your home including blinds, 

shutters, shades, drapes and more.

Looking for convenience with variety?  We have almost 50 different partners in the window 

treatment industry and we bring the showroom right to your home.  

Budget Blinds works with you to determine the best window treatments for your home, they take 

all the measurements and ensure they are installed just the way you want them.

(812) 720-3700
Visit us on Facebook or online at:

www.budgetblinds.com/columbusIN

Let us help take some of the stress out of moving

Get instant privacy in your new home with Temporary Shades.

Professionally installed, custom fit, light filtering fabric

$9.00 EACH*

Temporary shade payment will be fully credited towards any Budget

Blinds order placed within 90 days of installation of temporary shades

* Some restrictions may apply – ask for details.  Not valid with any other coupon or promotion.  Valid only through Budget Blinds 

of Columbus IN, local franchise is independently owned and operated.
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TODAY’S CHEMICAL CLEANERS are expensive and environmentally hazardous. Their packaging 
overfl ows landfi lls all over the world. Putting up with toxic fumes and harsh chemicals is not the way 
to keep your household clean. Try mixing your own cleaners instead, with ingredients you can fi nd in 
any super market. They’re safer, cheaper, and they really work!

OVEN CLEANER
Sprinkle any grime with 
water, cover with baking 
soda, repeat, then let sit 
overnight. Grease will 
wipe right o� ! Sponge 
away residue with soap 
and water.

AIR FRESHENER
Simmer a few slices of 
citrus fruits for at least 
half an hour. You home 
will be fi lled with a clean 
and fresh scent!

FLOOR CLEANER
Mix 1/8c of veg-based 
detergent (Murphy’s Oil 
Soap), 1/2c white vinegar 
& 2gals of water. This 
cleaner gives a long-
lasting shine to wood, 
tile and vinyl fl ooring. 

TOILET BOWL CLEANER
Leav 1 cup of Borax in the 
toilet bowl overnight. By 
morning all stains will be 
fl ushed away! Repeat as 
needed.

CLEANING WOOD
Mix 1/2tsp of olive 
oil with 1/4c of white 
vinegar or lemon juice. 
Apply with a cotton or 
microfi ber cloth.  

NON-ABRASIVE CLEANER
Moisten 1/4c of baking 
soda with enough veg-
based detergent to 
make a paste. Scour 
sinks & tubs with no grit. 

WINDOW CLEANER
Mix 1/2tsp of veg-based detergent, 3 tbsps of white vinegar, and 2cs of water. Spray on your windows 
and wipe clean with a cotton or microfi ber cloth.

ON THE HOUSE

Cindy Mitchell, Associate Broker
mitchell-cindy@sbcglobal.net 
(812) 343-4221
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MAKE IT LARGER!
To make a room appear to be larger than it is, paint one room the same color as an 
adjacent  room. If you have a small kitchen and dining room, a seamless look will 
make both rooms feel like one big space!

As Real Estate Specialists, our job is to make sure your home sells as quickly as 
possible and for the highest value. We are committed to you from start to fi nish! For 
every home listed with our team, we o� er a Home Staging Service at no extra cost 
to you! Contact us today to get started!   

Barry@burchyett.com   344-1189

Mike@burchyett.com     447-8321

Leigh@burchyett.com    350-3365

Shari@burchyett.com    657-2894

/BRGisAllyouNeed

© 2013-2019 BHH A�  liates, LLC. Real Estate Brokerage Services are o� ered through the network member franchisees of BHH A�  liates, LLC. Most franchisees are independently owned and operated. Berkshire Hathaway 
HomeServices and the Berkshire Hathaway HomeServices symbol are registered service marks of HomeServices of America, Inc®

HOME
TIPS

HIGHLIGHT YOUR HOME’S 
STRENGTHS AND APPEAL TO 

THE PROSPECTIVE BUYERS WITH 
THESE HOME-STAGING TIPS.

WITH BRG



TR
-3

50
16

77
5

Lending for
country living.

Home Loans | Construction Loans | Lot Loans

Recreational Land Loans | Home Equity Loans

Discover how Rural 1st can help you make the move.

1-844-GO-RURAL  |   Rural1st.com
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Don’t Make These

Mistakes When

Shopping for a Home

There’s no doubt about it, buying a home is one of

the biggest - if not the biggest - decisions you will

make in your lifetime, both on a financial and

emotional level.

Between the stress that’s often involved and the copious amounts of information you’re 

suddenly taking in, it’s no wonder that your decision-making process can get muddled during 

the home-search process. Be aware of these five common mistakes people often make when 

buying a home so that you can learn to avoid them:

Working without a real estate professional. You might be tempted to save money and go it 

alone, especially with the lure of websites that make it seem very simple, but buying a home is 

not like booking a hotel room. A good real estate agent will help you find homes you didn’t 

know about, negotiate a better price, and handle a myriad of legalities and logistics to make 

sure the deal doesn’t fall through.

Getting hung up on a certain style or neighborhood. All home shoppers set out with an ideal 

home and location in mind, which is the right approach. But sometimes your dream doesn’t 

work with your budget or market availability, so be open minded and let your agent show you 

some other options. You may be pleasantly surprised.

Thinking about future resale value. Buying a home is very much about the here and now - 

getting your offer in fast and closing the deal. But in the frenetic pace of the hunt, don’t lose 

sight of evaluating the resale potential of the home you’re about to purchase. Remember, this is 

not just a home for you and your family, it’s an important long-term investment for your future.

Make sure it’s a wise one.

Not jumping on a good find. Sometimes home shoppers pass on what turns out to be their best

option simply because they saw it too early in the process. Don’t overlook a gem assuming 

you’re going to come across something better - if it checks all your boxes, go for it.

Getting hung up on cosmetics. Don’t let someone’s taste in design get in the way of your 

decision-making process. Learn to look beyond paint colors, cabinets, fixtures and other easily 

changeable style choices to what really matters about a home: space, structure and location.

A good rule of thumb when searching for a home?     Stop, take a deep breath, and think. Or 

sleep on it when you can. Keeping a level head will help you avoid making a mistake you’ll 

regret later. 

Reprinted with permission from RISMedia. ©2019. All rights reserved.
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MeMbers of the Crossroads assoCiation of reaLtors
offiCes

affiLiates
First American Title

Jeff Achenbach

Jackson County Bank
Jeri Burbrink & Amanda Young

First Financial Bank
Patti Grider

Burts Termite & Pest Control Inc
Doug Foster

E. R. Gray & Associates
E. R. Gray

Meridian Title Corp
Sharon Shrader & Kathy Short

Budget Blinds
Alyssa & Bruce Marti

Ruoff Home Mortgage
Keith Luken, Julie Schlehuser,
 Jeff Fetterer, Kevin Johnson

German American
Nyra Miller & Bret Kroger

Premier Home Inspections
Troy Knorr

Farm Credit Services of 
Mid-America

Marci McCauley

AM Home Inspections
Tony Millsap

Security Title
Oliva Mitchner, Lorie Stewart,

Julie Schlueter & Michelle Owens

Bailey & Wood Financial Group
David Inabnit & Carolyn Clow

Centra Credit Union
Terri Robbins

Accurate Home Inspections
Marcus Smith

Inspekt Inc
Blake Spann

Royal Title
Mackenzie Eddy

Prime Lending
Teresa Cox

Made Rite Fencing
George Hege

Near North Title Group
Brittany Olds 

North Vernon Abstract
Larry Wasson

Goosehead Insurance
Robert Hufty

Hallmark Home Mortgage
Jason Kain, David Seiwert

& Shannon Young

JCB Seymour
Mary Anne Jordan, Mark Malone

 & Richard Bichnell

D&E Abstract
Dianna Holland

Old National Bank
Darnell Dukes

Horizon Bank
Sarah Williams

German American-Seymour
Megan Grunden

Integrity Mortgage
PJ Stein

Beacon Credit Union
Kasey Findley

Bloom Bank
Marilyn Price & Anne Carlin

Geneva Financial
Kelly Seely

JCB-Seymour
Mark Maloney, Mary Anne Jordan

& Richard Bicknell

AK Appraisals

Arnholt Realty

Berkshire Hathaway

Bill Koleszar Appraisals

HomeServices Indiana Realty

Century 21 Breeden

Castle Realty

Cornerstone Realty

CountryRealty.com

Crossroads Realty

Dean Wagner REALTORS

Debbie Walton Realty

Don R. Scheidt & Co

F. C. Tucker – Real Estate Experts

Grandview Realty, Inc

Grindstaff Real Estate

Home Marketing

House of Realty

IC Homes

James Myers Appraiser

Jewett Realty

Jim Taylor Appraisals

JMA Enterprises, LLC

Joe Hoene Realty Team

Mensendiek Real Estate LLC

Millman Realty Partners, Inc

Paul Nay & Assoc

Pieper Real Estate Services

Quality Appraisal Services

ReMax Real Estate Professionals

ReMax Professionals

Rick Borges Real Estate Services

Shaw Realty

Schuler Bauer Real Estate 

Spoon Real Estate

Tanya Pedigo Langley Real Estate 

Tanya Smythe Real Estate

The Nugent Company

TLC Real Estate South

Vantage


